FUNDRAISING SUCCESS!
The following information comes from Jewell Shephard who trained on Fundraisers at National Conference, 2010!
WANT TO MAKE BONUS EACH MONTH?

WANT MORE BOOKINGS & SPONSORING CONTACTS?

WANT TO BUILD YOUR BUSINESS TO THE NEXT LEVEL? 

Fundraisers are the KEY! The #1 goal when hosting fundraisers are the new contacts you'll make and the booking & sponsoring leads you'll generate. Jewell's stats: From her last 10 fundraisers, she booked 5 NEW ones, booked 12 in-home Shows & sponsored 4 new Consultants! Her largest one had 300 participating members & the money raised helped feed children. The sales were $25,000 ~ so the organization received $12,500! This meant she had 300 new people who were introduced to PL … she booked 6 new Shows, 2 new fundraisers, sponsored 2 new Consultants & added tons of new customers to her Candle Connection! (Not to mention a nice profit check of $1,250!)
WHERE DO YOU START?

Make a contact list of all possible fundraisers! Here's 5 ways to help identify & target prospects for fundraisers:
1. At your Shows! Your guests are an unlimited resource ~ they belong to different social groups, schools, churches, businesses, etc. Have a brochure on your display where everyone can see it! During your game or when reviewing the Door Prize Slip, ask: "If you could give your favorite club, school, church or business a BIG FAT CHECK, who would you give it to?" Then show a $5,000 check & ask them to imagine giving that to their favorite cause! 
2. Relay for Life Teams! Aside from the one you may belong to, there are thousands of others out there ~ they are looking to raise funds for their teams as well! How do you find them? Look for signs in their yards or places of business … Find them if you attend the meetings prior to your own Relay … And while you're walking the Relay, network with other teams! When in doubt ~ ask everywhere you go!
3. Google Search: "Non profit Organizations" and/or state funded programs in your area.
4. Elementary Schools! Elementary schools have a higher level of participation, the parents are more involved & the kids are so excited! You can offer prizes to those who sell the most or even offer a pizza party to the class with the highest sales! They love it!
5. Go to the BIG DOG Fundraisers & just ask! These would be huge organizations that need to raise money!
Now you need to make contact! So here's your next step: Go to: mypartylite.com/Learning Center/National Conference/Fundraisers by Jewell Shephard. You need to READ her verbiage when making the calls, attending the meetings & how to follow up for a successful fundraiser. 
