MIKE~ 

Planning Your Restaurant Show~ Keep it FUN & SIMPLE!
· Schedule a Date~ Select a FUN THEME!

· Select a Business Partner (Team Work always make it more successful, plus you can split costs, preparation and responsibilities)

CHRIS
· Select a Location (Speak to contact person @ location to secure your spot for FREE (this is the preferable method~ in exchange for bringing business in)

Who to INVITE

· Make a list of VIP HOSTESSES and GUESTS that you’d like to INVITE~ (People who LOVE PartyLite or have mentioned they cannot do a show at their home for whatever reason) You can also promote this EVENT at all your upcoming shows with an INVITE FLYER at cash out!

MIKE~ How to INVITE~  
· FaceBook Event

· Flyer/postcards
· Telephone/email


Advertising this at Shows  during my GAME………at the Letter “H”  I say……. “H is for HOT DATES”  (fan out 5 colorful envelopes with specific dates on them)  “When you select one of these DATES to host your own FUN party, not only does it help LAURA (your hostess) receive more FREE tonight, YOU also get to open the envelope and reveal your HOT DEAL……plus you’ll receive FREE shopping that night!”  
..then I say  “I am SO EXCITED to share a NEW FUN WAY for YOU to receive a PL Shopping Spree………. by scheduling your own fun date without the hassle of cleaning your home or preparing the food.  We’re doing a FABULOUS SHOPPING NIGHT @ Jamie’s Grille and Pub in Whitman , Ma on Monday March 26th……….you can certainly all join us as VIP GUESTS……or you can rally up 5 or more friends and become a VIP HOSTESS on this FUN night, Who wants to reserve your VIP HOSTESS GIFT?,  I’ve got only 2 spots available!   I’ve got a few other dates open too…….we can surely do a party in your home!  Either way, it’s a FUN night!!”   

*I’ll have a sample flyer of FB EVENT and INVITATION FLYER to pass around!

· Follow up with Personalized Inbox Msg’s, FB chats and/or Phone Calls~  Sharing the Excitement and Hosting Perks~  even if they don’t want to host, invite them as a GUEST, you can always have your own PARTY going that night too, for random guests who show up.

· Once a HOST signs up to attend, set her up through your show assistant and Invite her to add/invite friends to attend her show via the FB event.  Coach her just as you would coach any hostess!  
*SET GOALS for ATTENDANCE/SALES~  (5 HOSTS~ BONUS in 1 NIGHT)

~ You can also open your event up to other Consultants, Leaders to INVITE their HOSTS.   This is a great way to have an ACTIVE TEAM in 1 NIGHT!

SETTING SPECIFIC CRITERIA TO PARTICIPATE/ATTEND

· Everyone participates on 30 minute PLANNING CALL prior to the event (1 to 2 days prior) to CONFIRM their attendance/their responsibilities.

· All Consultants and Leaders should plan to ARRIVE 45 minutes prior to the start time and plan to STAY until the END for Clean Up.  


CHRIS~ Shared Responsibilities Include
· Cost of Light Appetizers & Soft Drinks

· Raffle items/Special Giveaways

· Arriving 45 minutes early for set up/ so everyone is on the same page and ready to rock

· Kit display & Demo

· Nametags/Welcome Table 

Individual Responsibilities

· Catalogs, order forms, pens, calculator, host packets, Specials (Basically, everything you’d bring to your show as far as business supplies)

· Hostess & Guest Gifties (1 dozen tealights and six pack votives) 
· Fragrance Samplers

· MONEY CHANGE BANK (one’s, fives, 10’s and 20’s)

· Cashing out your guests/closing your hostesses

· Submitting your sales to PartyLite

MIKE~ THE EVENT

· Arriving 45 minutes prior to START TIME (We’re planning to arrive at 6pm)!

· Set up Display, Raffles, Welcome Table/Nametags/Host & Guest Sign-IN

· Mix and Mingle Time/Appetizers and Soft Drinks

*Guests and Hosts can purchase cocktails and dinner on their own tabs

· BRIEF, FUN & INTERACTIVE DEMO (15 minutes)

* We’ll have a copy of this to pass around 

· Invite everyone to ATTEND next EVENT~ pass flyer with date

· Pass out GIFTIES for ATTENDING

· SHOPPING TIME

· CASH OUT TIME

· RAFFLES

· Clean-Up! ~ All Consultants and Leaders in attendance must participate.

CHRIS ~Follow-UP After the EVENT 
· Submit Shows/Sales to PL asap

· Re-Invite to NEXT EVENT via FB EVENT

· Host/Delivery

· Customer Service emails/calls FU

Customer Service FU call /Re-Invite them
 “Hi Cathy, it’s Chris with PartyLite.  It was so great to meet you the other night at our restaurant party.  I know HARLA (hostess) was very excited to see you.  Thank you for placing an order.  I am so excited that you’re coming back to our next event~ watch for my invitation!”
HOSTESS who booked for next event ~  use the above verbiage, followed by hostess coaching verbiage below. 
“Cathy, I am so excited that you’re coming back to our next event as a VIP HOSTESS~ watch for my invitation!”
“I’ll be setting you up online as well as with FB EVENT, so you can begin inviting all your friends.  BE SURE TO OVER-INVITE and ENCOURAGE EVERYONE to BRING A FRIEND!!  Get all your friends and family to SAVE the DATE!  It’s going to be a blast!  You can also start gathering ONLINE/OUTSIDE orders from anyone unable to attend!!  CREATE a BIG WISH LIST of everything you’d like to receive for FREE!  I’ll be in touch soon!”
MIKE~ STATS from our FIRST EVENT ~  March 26, 2012  
· 4 HOURS, 20 minutes ~ set up to being packed up and done!

· 2 LEADERS, 2 SUPPORT PEOPLE

· 23 GUESTS, which included 5 HOSTESSES

· 1 Starter Show booked for APRIL

· 4 Bookings

· $1197 TOTAL SALES (included 3 Qualified parties)

· $455 LEADER INCOME

· EXCITING~ FUN~ SUCCESS on the FIRST TRY~  GROWTH expected each month!

